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In a program originally presented at The Florida Bar 2004 Annual Convention, Dustin Cole, President of Attorneys Master Class, points out the problems with current advertising rules, the inherent inefficiencies and awkwardness of advertising itself, and the key Florida Bar rules of professionalism relating to attorney business development. He then provides a new view of how nearly every attorney can market effectively, ethically and enjoyably without reliance on advertising or sales, and without risk of ethical violation. 

With specific examples, tips and suggestions, Cole explains how to build an effective personal referral marketing system which can increase attorney revenues dramatically over time. Attendees will come away with a series of steps they can implement immediately to increase their revenues.

“When done effectively,” says Cole, “personal referral marketing results are cumulative over time, and referral relationships feed the attorney for many years. And the wonderful thing about it is that it’s cheap.”


 “I am writing to express my great appreciation for your advice and counsel as I seek to grow and enhance my practice. Thank you! …By implementing your personal relationship marketing strategies, my intake of new cases has grown 30% in six months…”



-- Jason Studinski, Portage, WI


For information on offering this program to your firm or association, contact 

Dustin Cole, President, Attorneys Master Class, 407-830-9810 or by e-mail at dustin@attorneysmasterclass.com
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